Defense Federal Acquisition Regulation Supplement

Part 215—Contracting By Negotiation

TABLE OF CONTENTS
(Revised September 8, 2006)

SUBPART 215.2—SOLICITATION AND RECEIPT OF PROPOSALS AND
INFORMATION
215.303-70 Requests for proposals — tiered evaluation of offers.

SUBPART 215.3—SOURCE SELECTION

215.303 Responsibilities.

215.304 Evaluation factors and significant subfactors.

215.305 Proposal evaluation.

SUBPART 215.4-CONTRACT PRICING

215.403 Obtaining cost or pricing data.

215.403-1 Prohibition on obtaining cost or pricing data.

215.403-5 Instructions for submission of cost or pricing data or information other
than cost or pricing data.

215.404 Proposal analysis.

215.404-1 Proposal analysis techniques.

215.404-2 Information to support proposal analysis.

215.404-3 Subcontract pricing considerations.

215.404-4 Profit.
215.404-70 DD Form 1547, Record of Weighted Guidelines Method Application.
215.404-71 Weighted guidelines method.

215.404-71-1 General.

215.404-71-2 Performance risk.

215.404-71-3 Contract type risk and working capital adjustment.
215.404-71-4 Facilities capital employed.

215.404-71-5 Cost efficiency factor.

215.404-72 Modified weighted guidelines method for nonprofit organizations other

than FFRDCs.
215.404-73 Alternate structured approaches.
215.404-74 Fee requirements for cost-plus-award-fee contracts.

215.404-75 Fee requirements for FFRDCs.
215.404-76 Reporting profit and fee statistics.
215.406-1 Prenegotiation objectives.
215.406-3 Documenting the negotiation.
215.407-2 Make-or-buy programs.

215.407-3 Forward pricing rate agreements.

215.407-4 Should-cost review.

215.407-5 Estimating systems.

215. 407-5-70  Disclosure, maintenance, and review requirements.
215.408 Solicitation provisions and contract clauses.
215.470 Estimated data prices.

1998 EDITION



